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Differentiation
(why choose you?)

Customer
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Pitch Perfect?
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Outcome

Problem aware

Solution aware

Product aware

Social proof

Next Steps

e What 1s the client seeking
to achieve?

e Ideally one only you can
solve. Building the need.

e What 1s the solution to the
problem. Any problems with
the common solution?

e What vyou do

e Why should they buy from
you'?

e Where have you done 1t
before? Client successes

e What happens now?




Hiring a sales director '1s a big deal for any company. AS
a growlng small or medium-sized busliness, a talented,
experlienced, Sales Director could make a world of
difference 1n helping drive your future growth. However,
hiring the right one 1s fraught with problems

W
The Problem With Hiring ﬁ?@g

A Sales Director

Lack of Sales
Talent

NHY HIRE YOUR
SALES
DIRECTOR?

The BEST 650+ Years
Sales Collective
Talent! Experience

Director

= w2
|Hii|| ;
Ko IR~
Prohibitive Large Fringe
Salary Bonuses Benefits

' Recruit
Zero on Interim
_ Replacement
Costs Solutions
When Ready
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O Your Sales

One of the 1ssues w 1s the "Wham, bam, thank you Mam" phenomenon,
where a training co to @your business, delivers their content and then

disappears just as st w1th, 1f yoi're lucky, a promise of a follow-up call and some
additional resources. Your Sales Trailiner places
a Geek 1n the heart of your business. They work alongside your team using theilr
experlience to train and develop your staff 1n real-time wusing real-1live deals as
growth opportunities. Your Sales Trainer works 1n the medium term upskilling your

whole sales environment before developlng an exit strategy that leaves your business
AN a1 ~hA~AA .71 + h ha ~h —~11 1 9 + 7 o+ o F + 1 A+ ~ A~ 1+ +r~Nc11 |l + o

[deal For Businesses With &% €@ &2

Centralised Members in No/New In House Poor Previous
Sales Function the Sales Team Trainer Experience

How Does 1t Work???

Micro .
Delivered Geek 4 m Peer to Foclus =7 iRghvalle =i T
inhouse or i, 1 brarysen: Z E' Peer 1 Podcast . LIVE
Remotely Resources <:> *—‘ Learning , Promoti®n
H L'I'.| Business
H Z Useable Invitation to
\ 240 T ..
A 2f Tiafs ngggo a [ﬂ Individual Access to PENAE O Sales Geek
P 2 m /Team Sales Geek Sales Geek Livestreams
level P Uplls , .
g Learning Network Alumni
4 Sales So Far!!
Plans

Experience
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